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Marketing guru Philip Kotler shows entrepreneurs how to markettheir companies
to investors How can businesses do a better job of attracting capital? Theanswer:
"Marketing!" Marketing expert Philip Kotler teams up with arenowned marketing
consultant and an INSEAD professor for thispractical, marketing-based approach
to raising capital frominvestors. Based on the premise that entrepreneurs and
businessowners often don't understand what investors want and how they
maketheir decisions, Attracting Investors offers a larger view of thefactors
involved, and guides both startup and veteran firms ineffectively raising capital.
Philip Kotler (Glencoe, IL) is the S.C. Johnson & SonDistinguished Professor of
International Marketing at NorthwesternUniversity's Kellogg School of
Management, and the author of 35books. Hermawan Katajaya (Jakarta,
Indonesia) runs MarkPlus, thelargest marketing consulting firm in Indonesia, and
is coauthorwith Kotler of several books, including Repositioning Asia
andRethinking Marketing. S. David Young (Fontainebleu, France) is aProfessor
of Accounting and Control at INSEAD in Fountainebleu,France.
40 leading venture capitalists come together to teach entrepreneurs how to
succeed with their startup The Entrepreneurial Bible to Venture Capital is packed
with invaluable advice about how to raise angel and venture capital funding, how
to build value in a startup, and how to exit a company with maximum value for
both founders and investors. It guides entrepreneurs through every step in an
entrepreneurial venture from the legalities of raising initial capital to knowing
when to change tactics. Andrew Romans is the co-founder and general partner of
Rubicon Venture Capital, a venture capital fund that invests in privately held
technology companies and enables its investors to co-invest along side the fund
on a deal-by-deal basis via innovative sidecar funds right up to IPO or M&A exit.
Romans is also the founder and general partner of The Founders Club, a venture
capital equity exchange fund and investor in later stage liquidity transactions.
Energy Venture Capital Best Practices is an authoritative, insider's perspective
on the ins and outs of energy venture capital?a highly relevant topic given the
increasing discussion of energy crises and the need for alternative sources of
energy. Featuring managing directors and senior partners representing some of
the nation's top VC firms, this book provides information for entrepreneurs and
venture capitalists alike, offering proven strategies for valuing a company, raising
capital, and working with management teams. Additionally, the authors discuss
why the energy venture industry has been historically difficult for novice
investors. From spotting the opportunity to preparing an exit strategy, these
experts articulate the finer points around energy venture capital now, as well as
what to expect from the industry in the future.
Venture capitalists are the handmaidens of innovation. Operating in the
background, they provide the fuel needed to get fledgling companies off the
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ground--and the advice and guidance that helps growing companies survive their
adolescence. In Creative Capital, Spencer Ante tells the compelling story of the
enigmatic and quirky man--Georges Doriot--who created the venture capital
industry. The author traces the pivotal events in Doriot's life, including his
experience as a decorated brigadier general during World War II; as a maverick
professor at Harvard Business School; and as the architect and founder of the
first venture capital firm, American Research and Development. It artfully
chronicles Doriot's business philosophy and his stewardship in startups, such as
the important role he played in the formation of Digital Equipment Corporation
and many other new companies that later grew to be influential and successful.
An award-winning Business Week journalist, Ante gives us a rare look at a man
who overturned conventional wisdom by proving that there is big money to be
made by investing in small and risky businesses. This vivid portrait of Georges
Doriot reveals the rewards that come from relentlessly pursuing what-if
possibilities--and offers valuable lessons for business managers and investors
alike.
In Left on Red, venture capitalist and business innovator Bill Glynn reveals how
visionary thinkers and risk-takers build great companies by doing the opposite of
the expected. Today?s coolest and most successful businesses?including
Google, Apple, and YouTube?were built by people who break the rules and bring
radical ideas to life. If you?re an entrepreneur or an executive, this book gives
you the inspiration and the guidance to bring your radical ideas to life?and
change the world in the process.
Revised edition of the author's Doing capitalism in the innovation economy,
c2012.
Why did so many intelligent people-from venture capitalists to Wall Street elitefall for the hype? And how did WeWork go so wrong? In little more than a
decade, Neumann transformed himself from a struggling baby clothes salesman
into the charismatic, hard-partying CEO of a company worth $47 billion-on paper.
With his long hair and feel-good mantras, the six-foot-five Israeli transplant
looked the part of a messianic truth teller. Investors swooned, and billions poured
in. Neumann dined with the CEOs of JPMorgan and Goldman Sachs,
entertaining a parade of power brokers desperate to get a slice of what he was
selling: the country's most valuable startup, a once-in-a-lifetime opportunity and a
generation-defining moment. Soon, however, WeWork was burning through cash
faster than Neumann could bring it in. From his private jet, sometimes clouded
with marijuana smoke, he scoured the globe for more capital. Then, as WeWork
readied a Hail Mary IPO, it all fell apart. .
“A hero’s tale of what’s possible when we unlock our potential, continue the search for
knowledge, and draw on our lived experiences to guide us through the darkest
moments.”—Stacey Abrams From a Black, gay woman who broke into the boys’ club of
Silicon Valley comes an empowering guide to finding your voice, working your way into
any room you want to be in, and achieving your own dreams. NAMED ONE OF THE
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BEST BOOKS OF THE YEAR BY FORTUNE In 2015, Arlan Hamilton was on food
stamps and sleeping on the floor of the San Francisco airport, with nothing but an old
laptop and a dream of breaking into the venture capital business. She couldn’t
understand why people starting companies all looked the same (White and male), and
she wanted the chance to invest in the ideas and people who didn’t conform to this
image of how a founder is supposed to look. Hamilton had no contacts or network in
Silicon Valley, no background in finance—not even a college degree. What she did have
was fierce determination and the will to succeed. As much as we wish it weren’t so, we
still live in a world where being underrepresented often means being underestimated.
But as someone who makes her living investing in high-potential founders who also
happen to be female, LGBTQ, or people of color, Hamilton understands that being
undervalued simply means that a big upside exists. Because even if you have to work
twice as hard to get to the starting line, she says, once you are on a level playing field,
you will sprint ahead. Despite what society would have you believe, Hamilton argues, a
privileged background, an influential network, and a fancy college degree are not
prerequisites for success. Here she shares the hard-won wisdom she’s picked up on
her remarkable journey from food-stamp recipient to venture capitalist, with lessons like
“The Best Music Comes from the Worst Breakups,” “Let Someone Shorter Stand in
Front of You,” “The Dangers of Hustle Porn,” and “Don’t Let Anyone Drink Your Diet
Coke.” Along the way, she inspires us all to defy other people’s expectations and to
become the role models we’ve been looking for. Praise for It’s About Damn Time
“Reading Arlan Hamilton’s It’s About Damn Time is like having a conversation with
that frank, bawdy friend who somehow always manages to make you laugh, get a little
emo, and, ultimately, think about the world in a different way. . . . The book is warm,
witty, and unflinching in its critique of the fake meritocracy that permeates Silicon
Valley.”—Shondaland
Silicon Valley pioneer Ray Zinn, CEO of top microchip company Micrel for 37 years,
shows entrepreneurs and executives how to lead and succeed by tackling the Tough
Things First In high school, Ray Zinn’s track coach told him he was too short to run the
hurdles. Ray took this as a challenge and, after months of hard training, became the
fastest hurdler on the team. That drive and self-discipline is, to Zinn, the essence of the
entrepreneurial spirit. It’s what pushed him to achieve the impossible, founding a
Silicon Valley microchip company—without venture capital—and turning it into a global
empire with an enviable 37-year track record as CEO. Tough Things First, the
distillation of Ray Zinn’s astonishing career as CEO of Micrel, is a comprehensive headto-toe training program for entrepreneurs and leaders—based on hard-won lessons in
business and in life. Zinn’s tough-love approach gives you the guidance you need to: •
Find your vision, set your goals, and make them happen • Build your business like
you’d train your body: with heart, soul, mind, and passion • Master the psychological
disciplines that will sharpen your focus and drive • Create a corporate culture that
engages employees and inspires confidence • Put people first and push them to
achieve their personal best • Tackle the tough jobs today—and ensure your success
tomorrow Zinn tells you what it takes to succeed in a world where markets are
constantly changing, new technologies are emerging, and small startups are going
head to head with industry giants. He shows you how to be a good leader and what you
can do to make yourself even better. He reveals why discipline is the first and most
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important step—for the entrepreneur and the organization—and why people are your
single most valuable resource. He offers practical, no-nonsense advice on processes
and procedures, finances and growth creation, changing markets and new technology.
But that’s not all. The key to your success, Zinn explains, lies in your mind, your body,
your vision, and your heart. This book shows you how to develop these interconnected
skills, how to integrate them into your life and work, and how to handle the tough things
first. As the trailblazing founder and CEO of Micrel, Inc., one of the world’s leading
microchip companies, Ray Zinn bootstrapped his company, achieved consistent
profitability, and delivered a total equity value of more than $800 million at its
acquisition. In 37 years of leading this publicly traded microchip empire, he saw it
through the dot-com bust and Great Recession—with only one unprofitable year—relying
on his discipline as a leader, passion as an inventor, and training as an athlete. In 2015,
Zinn stepped down as Micrel’s CEO and is in the process of launching a Silicon Valley
accelerator that will help business visionaries build profitable, enduring companies.
The Fairshare Model is an idea for a performance-based capital structure that redefines
capitalism at the DNA level, where ownership interests are set. When used to raise
venture capital via an IPO, it balances and aligns the interests of investors and
employees--capital and labor. Author Karl Sjogren utilizes highly approachable
language, humor, and analogies, along with insights about capital markets. The result is
an eclectic, yet inviting discussion that might occur in a graduate-level symposium on
economics, finance, and philosophy. This groundbreaking book focuses on startup
valuations--microeconomics. But it also considers the macroeconomic implications of
the Fairshare Model for economic growth, income inequality, and shared stakeholding,
as well as game theory and financing of blockchain projects. The Fairshare Model has
two classes of stock--both vote but only one is tradable. --Investors get the tradable
stock. Employees get it too, for actual performance. --For future performance,
employees get the non-tradable stock; it converts to the tradable stock based on
milestones. With this structure, public investors are more likely to profit when they
invest in a company with high failure risk--because they have less valuation risk. By
offering a better form of capitalism, The Fairshare Model is a movement book for our
times.
Entrepreneurs who dream of building the next Amazon, Facebook, or Google can take
advantage of one of the most powerful economic engines the world has ever known:
venture capital. To do so, you need to woo, impress, and persuade venture capitalists
to take a risk on an unproven idea. That task is challenge enough. But choosing the
right investor can be harder still. Even if you manage to get backing, you want your VC
to be a partner, not some adversary who will undermine your vision in order to make a
quick return. Jeffrey Bussgang is one of a few people who have played on both sides of
this high-stakes game. By his early thirties, he had helped build two successful startups-one went public, the other was acquired. Now he draws on his experience and
unique perspective on the "other side" as a venture capitalist helping entrepreneurs
bring their dreams to fruition. Bussgang offers detailed insights, colorful stories, and
practical advice gathered from his own experience as well as from interviews with
dozens of the most successful players on both sides of the game, including Twitter's
Jack Dorsey and LinkedIn's Reid Hoffman. He reveals how to get noticed, perfect a
pitch, and negotiate a partnership that works for everyone. An insider's guide to the
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secrets of the world venture capital, Mastering the VC Game will prove invaluable for
entrepreneurs seeking capital and successful partnerships.
The book provides one of the most comprehensive overviews of the internal and
external challenges of processing venture capital deals, providing an eight stage
investment model that breaks down each part of the deal into its own specific
challenges and rewards.
In Venture Capital and the Finance of Innovation, future and current venture capitalists
will find a useful guide to the principles of finance and the financial models that underlie
venture capital decisions. Assuming no knowledge beyond concepts covered in firstyear MBA course, the text serves as an innovative model for the valuation of start ups,
and will familiarise you with the relationship between risk and return in venture capital,
historical statistics on the performance of venture capital investments, total and partial
valuation--and more.
The Founder's Dilemmas examines how early decisions by entrepreneurs can make or
break a startup and its team. Drawing on a decade of research, including quantitative
data on almost ten thousand founders as well as inside stories of founders like Evan
Williams of Twitter and Tim Westergren of Pandora, Noam Wasserman reveals the
common pitfalls founders face and how to avoid them.
This book addresses the lack of academic and practical research into corporate venturing by
examining the role of this activity as both a form of large firm-small firm collaboration and as an
alternative source of equity finance for small firms. These issues are explored through surveys
of independent fund managers, coporate executives and technology-based firm directors.
General Doriot created the first institutional venture capital fund in 1946 and set a standard for
VC forever. Harvard Business School professor, war strategist and founder of INSEAD, one of
Europe's most respected business schools, Doriot brilliantly articulated views on business
formation, entrepreneurship, development and the dynamism of capital.
Entrepreneurs are hungry. But it’s not just because they’re living on ramen and adrenaline
while they pour their all into their business. Peter Cohan has found it’s something deeper: a
hunger to create the kind of world they want to work in. To leave a legacy, they build carefully
with limited resources and maintain control of the venture’s direction. For years, students have
told Cohan that the seminal business strategy guide, Michael Porter’s Competitive Strategy,
was too big-company focused. So Cohan—who once worked with Porter—has written the first
business strategy book to address start-ups’ very different challenges. Cohan focuses on six
key start-up choices—setting goals, picking markets, raising capital, building teams, gaining
market share, and adapting to change—explaining the unique rules start-ups must follow. For
example, when setting goals, large corporations try to maximize their long-term return on
equity, but resource-poor start-ups have to plan by setting a series of short-term goals—and
how they do this will mean the difference between blazing a trail or flaming out. When entering
a new market, well-fed companies can invest substantial time and capital before ever
launching a product, but hungry start-ups must get an adequate prototype in front of customers
fast, get feedback, and quickly develop a viable business model or they’ll starve to death. For
each of these six areas, Cohan provides a decision-making approach and lively case studies of
what actual entrepreneurs have done. He extracts hard-hitting lessons not only for start-ups
but also for investors and even established companies. Hungry Start-up Strategy offers a full
menu of vital information for anyone seeking to cook up a thriving business from scratch.
Why do promising companies run out of money? How do you raise capital to effectively
achieve your milestones and bring your vision to life? How do you tailor your fundraising plan
to your exit strategy and bring on investors aligned with your goals? Imagine selling your
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company for $50 million, and walking away with little money in the bank to show for it. This is a
surprisingly common scenario that can be prevented with good fundraising advice. Packed with
insights from legendary venture capitalists such as Brad Feld (The Foundry Group), to
innovation enthusiasts like Jason Feifer (Editor in Chief of Entrepreneur Magazine), this book
provides a refreshing perspective on how startup founders should approach raising capital for
their companies. Whether you're a first-time startup founder looking to get up to speed on
everything you need to get started with a fundraise or an experienced founder interested in
learning about how to strategically finance your company for its long term success, this book is
just the resource for you. In this book, you'll learn how to: Deliver a compelling pitch
Understand how investors evaluate companies Tailor your fundraising plan to your exit
strategy Complement raising venture capital funding with alternative sources of financing
(including non-dilutive sources) Effectively raise a round of financing Filled with answers to the
questions you wish you could ask the most acclaimed entrepreneurs and investors, this is the
entrepreneur's playbook on how to intelligently raise capital for the long term success of their
startup. Collectively ingrained in this book are insights from Kleiner Perkins, Floodgate Capital,
Accel, Techstars, 500 Startups, Cowboy Ventures, StartEngine, and more. This book covers:
Part 1) Fundraising Fundamentals (sources of capital, venture capital fundraising process, and
more) Part 2) Elements + Design Principles of a Pitch Deck Part 3) The Art of Persuasive
Pitching Part 4) Fundraising Strategy (how to plan a raise, types of investments, designing
your funding stack, evaluating founder/funder fit, and more) Part 5) Fundraising Strategy for
Female Founders Part 6) Fundraising Strategy for International Companies Arooj Sheikh is an
international speaker and startup advisor that speaks on entrepreneurship and fundraising
strategy. From working with venture capital firms, venture studios, startup accelerators, to
having founded her own startup - she has worked with every major player in the startup
ecosystem. Arooj is on a mission to empower world-changing ideas.
A little book full of enormous value for novices and seasoned venture capitalists alike After
having been thrown for a loop by the bursting of the tech bubble more than a decade ago, the
venture capital industry suddenly has come roaring back to life over the past two years. In
2011 alone, more than $7.5 billion in venture capital was invested—representing more than a
19% increase over the previous year—in more than 966 companies. A majority of these
companies reside in the life sciences, Internet, and alternative energy sectors. In today's weak
job market, VC is more important than ever, since financing new tech, alternative energy,
media, and other small to mid-sized companies is vital to creating new jobs. Written by Lou
Gerken, a noted international authority on venture capital and alternative investments, this
book tells you everything you need to know about the venture capital industry's important role
in enhancing economic growth and employment. It is also the perfect go to primer on making
venture capital investments to enhance portfolio returns. Highly accessible explanations of the
ins and outs of venture capital for would-be investors and experienced VCs Highlights the
historical VC track record, and offers expert advice and guidance on venture capital exposure,
investment options, sourcing opportunities and due diligence Provides proven strategies for
successful investment selection, timing, monitoring, and exiting for optimum returns Features
endorsements from luminaries of the VC world, including Kleiner Perkins Caufield & Byers cofounder Frank Caulfield, and Dr. Art Laffer, among others
Once a blue-collar outpost, Seattle, home to Microsoft, Amazon, and hundreds of startups,
transformed into one of the world’s major innovation hubs in less than twenty years. As other
cities try to solve the riddle of creating vibrant economies, many have looked to Seattle as a
model for tech-driven urban renaissance. However, that success comes with skyrocketing
housing costs, increasing homelessness, public safety concerns, persistent racial inequality,
and a widening gap between the haves and have-nots. Against that backdrop, big tech has
become a popular target. Tom Alberg, a venture capitalist who was one of the first investors in
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Amazon, draws on his experience in Seattle’s tech boom to offer a vision for how cities and
businesses can build a brighter future together. He explores ways that cities can soar to
prosperity by creating the conditions that encourage innovation. Like flywheels, livable cities
generate momentum by drawing creative citizens who launch businesses. Success attracts
more talent, energizing local economies and accelerating further innovation. Alberg
emphasizes the importance of city governments and tech companies partnering to address
civic challenges. He reflects on why the benefits of the tech boom have not been distributed
equally and what business and government leaders must do differently to ensure inclusive
growth. The book also examines success stories from smaller cities and their lessons for other
up-and-coming tech hubs. Demonstrating the need for innovative thinking that encourages
livability alongside economic growth, Flywheels is timely reading for everyone from mayors to
business leaders to engaged citizens.
A Vision for Venture Capital chronicles a distinguished career on the frontiers of international
finance during the past half-century. Peter Brooke has been called "the Johnny Appleseed of
venture capital" for his role in the industry's spectacular growth-- from a small base in the
Northeastern United States in the 1960s, to today's highly visible role in economies all over the
world. The key to Brooke's success--and his lasting legacy--is his vision for the industry as an
essential element of economic growth and development. At a time when some believe that
venture capital's best days are behind it, and private equity has come under harsh criticism in
the United States and elsewhere, A Vision for Venture Capital offers a fresh look at why the
industry exists and how it can fulfill its potential in the twenty-first century.
Entrepreneurs drive the future, and the last several decades have been a thrilling ride of
astounding, far-reaching innovation. Behind this transformative progress are also the venture
capitalists - who are at once the investors, coaches and allies of the entrepreneurs. William H.
Draper III knows this story first-hand, because as a venture capitalist, he helped write it. For
more than 40 years, Bill Draper has worked with top entrepreneurs in fabled Silicon Valley,
where today's vision is made into tomorrow's reality. The Startup Game is the first up-close
look at how the relationship between venture capitalists and entrepreneurs is critical to
enhancing the success of any economy. From a venture capitalist who saw the potential of
Skype, Apollo Computer, Hotmail, OpenTable, and many other companies, come firsthand
stories of success. In these pages, Draper explores how to evaluate innovative ideas and the
entrepreneurs behind those ideas, and he shares lessons from Yahoo, Zappos, Baidu, Tesla
Motors, Activision, Measurex, and more. Also, in revealing his on-the-ground account of how
Deng Xiaoping brought China roaring into the modern world and how Manmohan Singh
unlocked the creative genius of Indian entrepreneurs, Draper stresses the essential value of
farsighted political leadership in creating opportunity. The author also discusses his efforts to
bring best practices of the venture capitalist/entrepreneur partnership to the social sector.
Written in an engaging narrative, and incorporating many of the author's personal experiences,
this book provides a much-needed look at how the world of venture capital and
entrepreneurship works.
A Wall Street Journal Bestseller! What are venture capitalists saying about your startup behind
closed doors? And what can you do to influence that conversation? If Silicon Valley is the
greatest wealth-generating machine in the world, Sand Hill Road is its humming engine. That's
where you'll find the biggest names in venture capital, including famed VC firm Andreessen
Horowitz, where lawyer-turned-entrepreneur-turned-VC Scott Kupor serves as managing
partner. Whether you're trying to get a new company off the ground or scale an existing
business to the next level, you need to understand how VCs think. In Secrets of Sand Hill
Road, Kupor explains exactly how VCs decide where and how much to invest, and how
entrepreneurs can get the best possible deal and make the most of their relationships with
VCs. Kupor explains, for instance: • Why most VCs typically invest in only one startup in a
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given business category. • Why the skill you need most when raising venture capital is the
ability to tell a compelling story. • How to handle a "down round," when startups have to raise
funds at a lower valuation than in the previous round. • What to do when VCs get too
entangled in the day-to-day operations of the business. • Why you need to build relationships
with potential acquirers long before you decide to sell. Filled with Kupor's firsthand
experiences, insider advice, and practical takeaways, Secrets of Sand Hill Road is the guide
every entrepreneur needs to turn their startup into the next unicorn.
Addresses significant developments in the valuation of early stage enterprises at fair value with
emphasis on practical applications—features a broad selection of case studies of early stage
valuation Early Stage Valuation: A Fair Value Perspective provides a comprehensive review of
the current methodologies used to value Early Stage Enterprises (ESEs) at fair value for
financial reporting, investment, and mergers and acquisitions. Author Antonella Puca, Senior
Director with Alvarez & Marsal Valuation Services in New York, provides accurate, up-to-date
information on recent guidelines and new approaches for valuation assessments. This
authoritative guide examines how to apply market analysis, discounted cash flows models,
statistical techniques such as option pricing models (OPM) and Monte Carlo simulation, the
venture capital method and non-GAAP metrics to ESE valuation. The text considers the most
recent AICPA, Appraisal Foundation and IPEV guidance, and examines developments in both
academic research and venture capital investor practice. Numerous real-world case studies
illustrate early stage valuation suitable for structuring sound, internally consistent business
transactions. Covering current trends and the latest regulatory guidance in the area, this book:
Provides step-by-step guidance on practical valuation applications Reflects current standards
for ESE valuation, including the AICPA Guide to the Valuation of Portfolio Company
Investments, the IPEV guidelines and guidance from the Appraisal Foundation Covers new
approaches to the valuation of ESEs with option pricing models, Monte Carlo Simulation,
calibration and non-GAAP metrics Offers an overview of start-up valuation Discusses how
intangible assets are impacting the valuation of ESEs The book also includes contributions
from Neil Beaton, Andreas Dal Santo, Alexander Davie, John Jackman and Mark Zyla. Early
Stage Valuation: A Fair Value Perspective is an essential resource for valuation specialists,
private equity and venture capital fund managers, analysts, attorneys, investment bankers,
regulators and auditors, and investors with interest in the private equity and venture capital
industry.
Fund and Fuel Your Dreams! You're an entrepreneur with a great idea. But your business
needs money. So, do you max out your credit cards, borrow from friends and family, and do
everything yourself? Or do you make a devil's bargain with some venture capitalist who'll
demand a tenfold return and could easily take your business out from under you? No and no!
You don't have to bootstrap, and you don't have to sell out! Jenny Kassan says the landscape
of investment capital is far larger and more diverse than most people realize. She illuminates
the vast range of capital-raising strategies available to mission-driven entrepreneurs and
provides a six-step process for finding and enlisting investors who are a match with your
personal goals and aspirations. The plan you create will inspire you, excite you, and help you
achieve your dreams!
Venture Capital is a marriage between 'people with money and no ideas' and 'people with
ideas and no money'. It is a high-risk investment vehicle with the potential for manifold returns
and the possibility of a complete investment written-off. Although it is essentially private money
and smaller in size than traditional financing pillars, its impact has been phenomenal, even to
the extent of transforming the way we live in the modern world. Yet the fact remains that the
business of venture capital is not fully understood by startup founders and fund managers are
also not familiar with the inner workings of other venture funds. And, as more public or taxplayers’ money flows into this asset class, it begs a shift from the existing esoteric styles to
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more transparent and predictable operations. It would also be beneficial if the craft of venture
capital is well understood by the business community and most importantly, policymakers as
Demystifying Venture Capital: How it works and How to get primarily written to address these
concerns, and to explain the subject in a nontechnical manner, as far as possible. A handbook
for fund managers, startups, academicians interested in the subject, policy makers, and
aspiring entrepreneurs, this book is unique as it has been written along with the top 25 venture
funds in India as co-authors. The first part builds the concepts and theoretical framework of
venture investing throughout the venture capital life cycle, giving readers a robust academic
backdrop while the second part offer 25 first-hand accounts of how VCs invest, where they
invest, what they look for while investing, providing invaluable insights into the minds and
methods of VCs. All in all, this prototype is a first-of-its-kind endeavour to deliver a 360-degree
+ view of the Venture Capital universe.
"This is probably the single most valuable resource for the entrepreneurs aspiring to build
successful companies"—Ron Conway, Special Adviser, SV Angel, and investor in Facebook,
Google, Twitter, Foursquare, PayPal, Zappos "I highly recommend Venture Capitalists at
Work. This book captures the personalities and approaches of a number of leading VC
practitioners and displays the heart and soul of the venture capital process, by offering an
exclusive window into the voice of the practitioners."—Gus Tai, Trinity Ventures "Venture
Capitalists at Work is a foundational pillar in an entrepreneur's understanding and resources.
This is a first in terms of the level of detail, quality of discussion, and value to the
entrepreneur."—George Zachary, Charles River Ventures and Investor in Twitter Venture
Capitalists at Work: How VCs Identify and Build Billion-Dollar Successes offers unparalleled
insights into the funding and management of companies like YouTube, Zappos, Twitter,
Starent, Facebook, and Groupon. The venture capitalists profiled—among the best in the
business—also reveal how they identify promising markets, products, and entrepreneurs.
Author Tarang Shah, a venture capital professional himself, interviews rising VC stars, Internet
and software investment pioneers, and venture investment thought leaders. You’ll learn
firsthand what criteria venture capitalists use to make investments, how they structure deals,
the many ways they help the companies they fund, avoidable mistakes they see all too often,
the role of luck in a success, and why so many startups fail. Venture Capitalists at Work also
contains interviews with those on the receiving end of venture money—entrepreneurs in highprofile startups that went on to achieve great success. Whether you’re an entrepreneur, an
aspiring VC, an M&A professional, or an ambitious student, the knowledge you will gain from
Venture Capitalists at Work could provide a significant shortcut to success. Other books in the
Apress At Work Series: Coders at Work, Seibel, 978-1-4302-1948-4 CIOs at Work, Yourdon,
978-1-4302-3554-5 CTOs at Work, Donaldson, Seigel, & Donaldson, 978-1-4302-3593-4
Founders at Work, Livingston, 978-1-4302-1078-8 European Founders at Work, Santos,
978-1-4302-3906-2 Women Leaders at Work, Ghaffari, 978-1-4302-3729-7 Advertisers at
Work, Tuten, 978-1-4302-3828-7 Gamers at Work, Ramsay. 978-1-4302-3351-0
This book is for entrepreneurs who want to realize their vision, want to build a major enterprise,
want to change the world. To win, you need two things: cash and speed. You need to get the
money and then run like crazy. To get the money, you may want to raise it from venture capital
(VC) firms. But the reality is far fewer than 1 in 100 companies approaching VCs ever get to
""take the money."" So, the first section of this book provides a behind-the-scenes look at how
VC firms work, and more importantly how they think. You'll get first-hand insight into what you
can do to improve your chances and what to avoid that can doom your hopes. The second
section of the book will help you ""run."" It covers almost every segment of start-up operations,
from product development to financing to staffing to sales and marketing. Gerry Langeler's 30
years as a successful venture capitalist and entrepreneur who raised money from top VC firms,
provides the secrets to help you achieve your dreams.
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A noted journalist and author gets close to the key players in a hush-hush field
The Kingmakers reveals the world of high-powered venture capitalists, following
them as they interview hopeful entrepreneurs, select boards for funded
companies, shepherd companies toward an IPO, and decide which industries
and what companies to invest in. This is the first time a journalist has been given
total access to this highly guarded business for a book-length work. It offers
insight into what companies and industries will hold the key to our economic
future, as well as the inner workings of the venture capitalists and investment
bankers. Author has access to the key players in high technology and some of
the venture capitalists profiled include Ann Winblad, Roger McNamee, Dick
Kramlich, and Andy Rappaport. Karen Southwick (San Francisco, CA) is a
professional journalist and Managing Editor of Forbes ASAP, a bimonthly
magazine with a circulation of 850,000. She is the author of Silicon Gold Rush
(0-471-24646-8) and High Noon
This book provides an analysis of the impact on underpricing and long-term
performance of venture capital in IPOs, and of the ownership characteristics of
venture capital companies. It investigates the performance of IPOs in Korea
during the dot-com bubble-and-bust period. The book looks at venture capital
firms and their participation, their reputation, and conflicts of interests, particularly
in the context of the development of a new secondary stock market in an
emerging market and these factors affect the pricing and performance effects of
IPO firms. This book is a useful reference to those interested in promoting an
active KOSDAQ type of stock market, and understanding how venture capitalists
and their institutional affiliation may reduce information asymmetry and add value
of IPO firms.
Covers more than 600 venture capital firms with their addresses, phone
numbers, types and sizes of investments, geographic preference, etc. Have a
great business idea, but need the capital to get it off the ground? Find the right
investors with the Directory of Venture Capital, Second Edition. Whether your
venture is biotechnology, Web-based and information technology, healthcare,
industrial, or consumer goods, the Directory of Venture Capital, Second Edition is
an essential guide to locating the appropriate funding for your emerging
technology or start-up. The Directory of Venture Capital, Second Edition is a
comprehensive, easy-to-use resource for both new and experienced
entrepreneurs. Its authors-veteran business financier Kate Lister and seasoned
entrepreneur Tom Harnish-have compiled a wealth of information on what you'll
need to know, from researching venture capitalists to selecting the right lawyer to
closing the deal. Inside you'll also find: * A database of over 600 actively
investing venture firms/funding sources, listed both by state and by areas of
investing interest (also available in electronic format) * You won't waste time and
money sending proposals to firms that are no longer investing * Samples of
standard agreements and contracts: a term sheet, stock purchase agreement,
and articles of incorporation In the Directory of Venture Capital, Second Edition,
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you'll learn what venture companies look for in a business partnership; how to
best approach a company for funds; what level of returns venture capitalists
expect; and what investments they prefer in terms of geography, size of
company, portfolio, stage of funding, and personal interests. You'll also get
invaluable advice on how to determine if your venture is a strong enough
candidate for investment from a venture firm. With venture capitalization at an alltime peak, you can't afford to miss out on the opportunities that await your
business vision. And with the Directory of Venture Capital, Second Edition, you
have a solid partner to help you and your business dreams take off.
The first book to offer a comprehensive framework for conducting the venture
capital due diligence process Venture capitalists and other professional investors
use due diligence to uncover all of the critical aspects of a company in which they
are considering investing in an attempt to estimate the ROI of this decision. The
state of the market, management expertise within the firm, legal concerns,
location, and environmental issues are just a few of the factors investors include
in their due diligence analyses. This book is the only guide to provide investors
with a rigorous due diligence framework that can be customized to fit the practice
of the firm. The book provides readers with a clear and complete understanding
of the due diligence process and formalizes the process for the VC community.
The book is structured around key criteria presented in the form of questions.
Each question is followed by in-depth explanations and analyses that incorporate
the best practices of today's top VCs, including John Doerr, Don Valentine, Kevin
Fong, and Ann Winblad.
The definitive behind-the-scenes story of the visionary team that launched the
handheld industry. Palm insider Andrea Butter and New York Times columnist
David Pogue -- with full, exclusive cooperation of the company's founders and
more than fifty key Palm and Handspring executives -- tell the riveting tale of the
start of an industry constantly in the headlines. The origins of this volatile industry
began with the tiny team who beat staggering odds to turn the PalmPilot into a
billion-dollar market and later took their ultimate vision to Handspring, now Palm's
most powerful rival. Many of today's current events relating to the competition in
this industry are forecasted in this important business drama. The authors take
an unprecedented look at how the visionary founders of the industry led one of
the most successful startups in history to succeed against all odds-including a
shoestring budget, shortsighted corporate partners, and competition from
Microsoft. The roller-coaster ride is full of insight into the bungles of venture
capitalists, the allure and pitfalls of partnerships with giant corporations, and the
steely determination needed to maintain entrepreneurial and visionary
independence. With gripping accounts of the last-minute crises that almost
torpedoed the PalmPilot on the eve of its unveiling, and the triumphant,
unprecedented reception of Palm in the marketplace, as well as the glimpses into
the future of this industry, this book is as entertaining as it is instructional. Key
revelations include: * The principles of business, economy, and product design
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that led Palm to succeed where billion-dollar corporations like Apple, Motorola,
and Casio had failed. * Important moments in technological development of the
handheld such as the secret "Easter egg," a software surprise planted in the
Palm software that nearly sank launch plans. * Unique insight into the showdown
with Microsoft, and 3Com's tragic decision not to make Palm independent that led
Palm's founder Jeff Hanwkins and CEO Donna Dubinsky to take their vision
elsewhere. * The ongoing competition between Palm and Handspring. The new
rivals to contend with including Sony.
The new edition of the definitive guide for venture capital practitioners—covers the
entire process of venture firm formation & management, fund-raising, portfolio
construction, value creation, and exit strategies Since its initial publication, The
Business of Venture Capital has been hailed as the definitive, most
comprehensive book on the subject. Now in its third edition, this market-leading
text explains the multiple facets of the business of venture capital, from raising
venture funds, to structuring investments, to generating consistent returns, to
evaluating exit strategies. Author and VC Mahendra Ramsinghani who has
invested in startups and venture funds for over a decade, offers best practices
from experts on the front lines of this business. This fully-updated edition includes
fresh perspectives on the Softbank effect, career paths for young professionals,
case studies and cultural disasters, investment models, epic failures, and more.
Readers are guided through each stage of the VC process, supported by a
companion website containing tools such as the LP-GP Fund Due Diligence
Checklist, the Investment Due Diligence Checklist, an Investment Summary
format, and links to white papers and other industry guidelines. Designed for
experienced practitioners, angels, devils, and novices alike, this valuable
resource: Identifies the key attributes of a VC professional and the arc of an
investor’s career Covers the art of raising a venture fund, identifying anchor
investors, fund due diligence, negotiating fund investment terms with limited
partners, and more Examines the distinct aspects of portfolio construction and
value creation Balances technical analyses and real-world insights Features
interviews, personal stories, anecdotes, and wisdom from leading venture
capitalists The Business of Venture Capital, Third Edition is a must-read book for
anyone seeking to raise a venture fund or pursue a career in venture capital, as
well as practicing venture capitalists, angel investors or devils alike, limited
partners, attorneys, start-up entrepreneurs, and MBA students.
How would you like to have an entry into the mind-set of the most powerful and
successful business leaders of today—men and women who have amassed
fortunes and built empires by knowing which questions to ask? In this groundbreaking book, insiderElton Sherwindiscloses the decision-making secrets that
have attracted a full third of America's venture capital to Silicon Valley and shows
how any manager can apply those techniques for entrepreneurial success in the
21st century. About the Author Elton B. Sherwin, Jr.,is a successful venture
capitalist and the managing director of Ridgewood Capital in Palo Alto, California.
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Mr. Sherwin invests in Internet start-ups, often co-investing with angel investors.
Prior to joining Ridgewood, he ran the Silicon Valley office of Motorola Ventures.
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